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What’s more important to the success
of my real estate venture—technology
or human capital?
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he answer 1s “yes.” Consider this quote from Paul | pob.loftin@elytonsolutions.com
Muessig, CEO of Leo Softw are, Inec.:

“Just as you can use debt to leverage equity, you can use Elyton Solutions
technology to leverage intellectual capital. Buttrying tosolve | 1710 2nd Avenue North
more than 80% of an intellectual pmblcm with technology 13 The Phoenix Building
no different than leveraging your equity beyond 80% loan- Suite 106

to-value. Birmingham, Alabama 35203

“That last 20% costs the most to automate, and the 205'533'92_61

mncremental information you mught gamn from it never elytonsolutions.com
equals or replaces the human mtuition and expenience that
ultimately determine your success.” iiﬁi

Paul 1s selling software, but he also realizes 1t s not the whole elytonsolutions

: . i rilegraled seal eilite Tnancal v
solution. Software 1s only as good as the people feeding
information mnto 1t and interpreting 1ts results.

So how do you know if you are either over- or under-leveraged when it comes to

technology?

1. If you don 't utilize technology. you re under-leveraged. I'll even take that a step
further and say that if Excel is your primary tool, you're under-leveraged. There are
oreat applications out there that consolidate information and make your investments
more productive.

. If you rely on a computer print-out to tell you “yes™ or "no” when investing in real
estate, you re over-leveraged. Real estate 1s a complex market that rejects
over-simphification. Technology should mform your decisions, not make them.

. The correct balance in technology depends on the user. An experienced professional
can both help vou maximize your investment in technology and integrate it with your
decision-making.
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Technology 1s a tool that enables informed decision-making. You need it, but you also need
the intellectual capital to use 1t effectively.



